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Disclaimer
FORWARDBDOKING STATEMENTS

This presentation contains forecasts that may be subject to various risks and uncertainties concerning the
Dp n g b of@uret growth and profitability. The Company highlights that contract signatures, which
represent investments for customers, are historically more significant in the second half of the year and
may therefore have a more or less favourable impact on full-year performance.

Furthermore, activity during the year and/or actual results may differ from those described in this
document as a result of a number of risks and uncertainties set out in the 2023 Universal Registration
Document filed with the AMF on March 24, 2024, as well as in its amendment filed with the AMF on July

22,2024,

The distribution of this document in certain countries may be subject to prevailing laws and regulations.
Individuals present in these countries and in which this document is disseminated, published or distributed,

should obtain information about such restrictions and comply with them.
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Who We Are



Axway Is a Wellrecognized Integration Specialist

axway > A CLEAR PURPOSE

An independent technology provider that sustainably grows enduring valug,
based upon trust, for our Customers, Employees, and Shareholders.
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Axway Is a Portfolio Company

with an established track record shouse innovation and M&A

axway >

MFET

Selected Acquisitions

L
Tumbleweed’

APIM

Selected Acquisitions

DXchange.io
Aappcelerator’
C\(_-})vordel’

B2B

Selected Acquisitions

IIIIIIIIII

AFAH

Selected Acquisitions

CYCOM!

Specialized

Products
Selected Acquisitions

. A\ Systar

Tumbleweed’

Integrating file data Powering the largest Securing, governing Ensuring auditability,
and monetizing APIs

in the most secure
and reliable way

global trading
ecosystems

in a hybrid way

consistency,
and agility

Securing critical

digital processes for

over 20 years

and powerful innovation
enabled by

> U6 Om [ year

R&D investment

20+ years creating value through successfully integrated acquisitions



Axway Is Diversified by Design

STRONG INTERNATIONAL PRESEI\iCE

Americas
40%

France
31%

axway}"

2023 Revenue
breakdown by
GEOGRAPH

q

5%
Asia/Pacific

24%
Rest of Europe

BORN IN FRANCE :
PRESENT ALL OVER THE WORLD:

Accounting Hub

Management |

Specialized Products

0,
Financial 10
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Managed =
File Transfer =
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g 41%

axway

2023 Revenue
breakdown by
PRODUCT

17%
API

23%
B2B Integration

DIVERSIFIED MARKETS :
AND MULTIPLE REVENUE STREAMS

BROAD PRODUCT PORTFOLIO

MULTASECTORAL EXPERTISE

Others
12%

Healthcare &
Life Sciences ) .

10% Fmanmal
Services

=N
7 35%

axway

2023 Revenue
breakdown by
VERTICAL
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14%
Public
Sector

26%
Manufacturing, Retail & Transportation

MISSIOMNCRITICAL TO CUSTOMERS
IN VARIOUS VERTICALS



Axway Runs a Profitable Subscriptionbased Model

Successful shift towards subscription and recurring revenue

Mid-single digit organic growth with a mature product portfolio
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8 SBS

Helping banks and lenders from around the world make financial services accessible to everyone, everywhere, at any |

650+ U46: n 80+ 3,600 16

Customers 2023 Carveut Revenue  Operating Countries Employees Locations
SOPRA BANKING PLATFORM & SOPRA FINANCING PLATFORM
Public Cloud
A Customer engagement Lending lifecycle H%(j A Auto finance A Wholesale finance
A Open banking A Payment & cards A Equipment finance A Credit Risk

A Deposits & savings A Risk, regulation & reporting £ A Commercial lending A Digital Audit

Private Cloud




SBS has a Strong Potential for Higher Recurring Revenues

ACCELERATE TRANSITION TO A SUBSCRIPTION I\/IOi)EL

Support & Others
6%

License
13% Maintenance

33%

8 SBS 00
2023 Revenue Recurring
S breakdown by Revenue

Professional Services ACTIVITY

17%
Subscription

TARGETING HIGHER RECURRING REVENUE

A [APAK ][ Luminosity ]

:  Subscription Growth Engi

E Fidor
5 [ Solutions ][ October ]

LEVERAGING POWERFUL BUSINESS UNITS

Specialized Market Solutions
UK Core Banking Systems

& Components

67%

Asset Finance 11%

|

Delta

#% SBS

2023 Revenue
breakdown by
PRODUCT

Callatay
& Wouters

Modular Banking 8

0

Technology / Knowow
Customer Position

BUILT ON HHOUSE DEVELOPMENT AND M&A
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Birth of 5t Largest French Enterprise Software Company

1 A new major player in enterprise softwaaehieving critical scaleith )
a bold 2025 ambitiondf/ U8 11 n! sf wf ovf ! boe! d/ U211n

\

2 Secured leadership position in a combined $90B total addressable market,
with unique strengths in banking and financial services

INTEGRATION BANKING APP \
\.. 3 Diversified portfolieextending across geographies, clients, and industries,

capturing a variety of profitable niche mark&isenhance overall stability

axway >> &% SBS |
BANKING A4 Substantial opportunity to accelerate shareholder value cretitiongh
MFT APIM PLATEORM ui ftdpncjofel!foujuz!t!tdbmf-!cfdp
B2B AFAH SINANSINE Maintainegrudent and efficient capital structuvath a 40% equity and 60%
PLATFORM )
debt financing mix, witfuick deleveraging possibilities

6 Reaffirmed softwangure player project founded on shared DNA, culture, vision
anddriven by an experienced management team

12



Entering the Big League with Some Serious Arguments

2.8 5000 26 U787n! \:Ol5th

a Employees Countries 2023 Proforma Revenue Enterprise software vendor in France

Top 10 Frenchnierprise Software Vendors
cz! Sfwfovfl)jo! Un*

1. Dassault Systemdilllll N, 51 14
2. Criteo I 1919

3. Cegid I 791

¢ W » A 4. Murex I 711

RS 2 £ XV S 5. Axway + SE 676

—a }‘P”;; . Y
b N

PY axway7\'

6. Claranovall 474

7. Cegedim I 393
8. Docapost Il 388

@ Worldwide Q Distributed @ Open Americas @ Open MEA 9. Infopro Digital Il 383
capabilities ‘nlche markets ~> J&\APAC to SBS “ to Axwazl 10. Sopra Sterialll 340

\7<9{ \L/ N .\ . Source: Top 250 des éditeurs de logiciels frangais Numeump EY, 2023

A by Axway + SBS 2023 proforma revenue




Combined Entity to Benefit from Complementary Profiles

STRATEGICALLY DISTRIBUTED :

GLOBAL PRESENCE

Asia/Pacific Middle East Africa
3% 1%

Americas
21%

N
axway > France
+4#% SBS S

2023 Pro Fornta
Revenue breakdow
by GEOGRAPH

31%
Rest of Europe

WITH STRONG EUROPEAN ROOTS:

Notes: Totals may not add up to 100%due to rounding

FROM INFRASTRUCTURE
TO BANKING APP

. : _ Specialized Products
Financial Accounting Hub 506

4%
API Management

8%
B2B

Integration axway

11% + 4% SBS
2023 Pro Fornta

Revenue breakdo
by PRODUCT
19%

Managed

. 13%
File Transfer Financin@

>
Banking?
40%

= Manufacturing,

: Transportation

A UNIQUE POSITIONING IN
THE FINANCIAL SERVICES INDUST!

Healthcare & Othegs
Life Sciences 6%
6%

Public sector

7% Financial
axway>\' Services
69%
+4% SBS

12% 2023 Pro FornYa

Revenue breakdow,
byVERTICAL

Retail &

67% Recurring Revenue

LEVERAGING STRONG DIFFERENCIA"I';ORSID WHEREVER DATA IS MISSION CRI

(1) Unauditedfigures excluding Pro Forma adjustments; (2) Integrated Core Banking System, Tier 1 Banking Components and Modular Banking; (3) Asset Finance and other SpecializedMarket Solutions

14



Shared Roots and Common Culture for a Seamless Integration

Bo! fyqfsjfodfe! nbobhf ndéndailtheihgoedidats for a successfulipe

Patrick Donovan axway>\' ﬁ ” SBS

Group CEO

A Bothcompaniesornwithin SopraSteriaGroup

Roland Royer

Eric Bierry A Shared DNA and common culture, built on a strong
Axway CEO

SBS CEO - : :
Deputy Group CEO commitmento sustainablevaluecreationfor stakeholders

)
<&
A Solidity of the relationships testified by many mutual

EXECUTIVE COMMITTEE customerghroughtheirloyalty

A Axwayhas for manyyears enrichedthe functionalitiesof
REGIONS & PRODUCTS GENERAL MANAGERS SBSapplicationawithits integrationsolutions

Reference shareholders to support long-term, independent company project S sSoprd

OneEquity «

15



Leveraging our Strong Brands, Shaping our Future

COMING SOO

A NEW PARENT ENTIT |
TO CENTRALIZE 74SOftwa re
CORPORATE FUNCTIQ

FOR OUR BRANDS ‘

v v
axway>\" # SBS

B! MJTUFE! DFOUSBM! | PMEJOH! BDSPTT!!
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Capital Structure at 01/09/2024

- N sopra PASQUIER ODIN N
w SOpPra ! axway >
W » steria FAMILY FAMILY VANAGERS

SHARES OUTSTANDING

41.70% 11.07% 0.29%

VOTING RIGHTS

41.59% 16.21% 0.26%

TIBSFI PMEFST! ! BHSFFNFOU
55.5% of shares outstanding / 60.9% of voting rights

L_------_-_---

Treasury

Public Shares

42.33%

29,746,194 Shares outstanding
40,647,259 Voting rights

17



What We Do



Building a Robust Enterprise Software House

- .

INTEGRATION BANKING APP
axway >  ## SBS




A Dayto-day Software House Mindset

BYXBZ! T! SFDFOU! TVDDFTT! QJ MMBST

o (o] /I
) il
Customer Centric, Agile Portfolio Of Focused R&D, Engaged People,
NPS Driven Leading Products Sales And Marketing Efficient Organization

%
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j: 1 \ L 2
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Rationalizing —= Centralising *,  COstoptimization e
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Wherever Critical Data Is

Leader in Banking and Financial Services

Top 10 Customengpresentin@8% of Revenue

* 2023 Proforma Revenue

BMW  Xerox & BOSCH
GROUP Invented forlife

Ex
MINISTERE
DE ECONOMIE

ET DES FINANCES
Liberté
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